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Jack Quarles
#1 Amazon Bestselling Author of  

How Smart Companies Save Money
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Ian altman
#1 Amazon Bestselling Author of  

Upside Down Selling

A RAdicAl AppRoAch 
to BReAk thRough 

SAleS BARRieRS

Selling
Same Side

“Altman and Quarles deliver a whole new world of selling,  
and they’re really onto something.” 

– Daniel Pink, author of Drive and To Sell is HumanSam
e Side Selling

“Same Side Selling’s collaborative model is just what’s needed for selling to today’s savvy buyers. It’s 
time to ditch the pitch, focus on education, find the fit and confirm the value. “
Jill Konrath, author of SNAP SELLING and SELLING TO BIG COMPANIES

“Same Side Selling gave me a lot to do. Altman and Quarles provide step-by-step guidance for how 
sellers can work collaboratively with buyers to grow business and succeed.”
Chris Brogan, author of THE IMPACT EqUATION and TrUST AGENTS. Publisher, OwnerMag.com

“At Corporate United we buy billions of dollars in goods and services on behalf of over 200 of the 
largest companies in the world. We’re exponentially more likely to buy from companies that adopt 
the collaborative tactics explained clearly in Same Side Selling because we know they can meet the 
near and long term goals of our members. Altman and Quarles have helped define the next chapter for 
buyers and sellers, to the benefit of both.”
David Clevenger, Senior Vice President of Corporate United

“I have read countless books on sales techniques, but never before have I come across book so relevant 
and from the perspective of the buyer and seller.  Genius!  From the reality check of “selling is about 
a customer’s problem, not your solution” to their forward-thinking solving-centric approach this book 
brings new talent to the game of selling.  The content is presented in such a way that “How To” becomes 
“Can Do.” Pick up a copy and learn how to deliver, guide and reconstruct the way you currently 
approach sales.”
Joe Mechlinski CEO & Co-founder, entreQuest, Inc. and NYT Bestselling Author of GrOw rEGArDLESS

“Buyers and sellers: Could these two ancient foes ever sit on the same side of the negotiating table? 
Altman and Quarles deliver a whole new world of selling, and they’re really onto something. This book 
contains the tools and insights you need to move from a winner-take-all perspective to a win-win for all 
concerned.”
Daniel Pink, author of DrIVE and TO SELL IS HUMAN.

“Think for a second about how many books have been written about both sides of the selling aisle...
Answer: Zippo. Nada. None at all. Which is exactly why Same Side Selling, written by two incredibly 
talented professionals that I respect tremendously, is a must read for those looking to take their 
performance to the next level in an age where ‘doing it the way it has always been done’ may no longer 
be the best solution.”
Marcus Sheridan, founder of The Sales Lion and author of INBOUND CONTENT MArkETING  
MADE EASy

“Same Side Selling delivers an authentic and ready-to-use process to attract potential clients and 
advocates. Ian and Jack are the perfect messengers with their respective backgrounds of selling and 
buying expertise, and their collaboration shows up on every page.”
Derek Coburn, Author of NETwOrkING IS NOT wOrkING

A buyer and a seller with decades of 
experience present an integrity-based, 
collaborative sales approach.Selling

Same SideIan Altman  helps 
companies modernize 
their sales and marketing 
aligned with the latest 
trends in buyer behavior. 
A highly sought keynote 
speaker, you can read his 
regular columns in the 
digital editions of Forbes 
and Inc. magazines. 
Leaders call on Ian 
as a strategic advisor 

to achieve explosive growth with an approach 
to selling that everyone can embrace – even 
your customer. Ian has a degree in Quantitative 
Economics and Decision Sciences from the 
University of California, San Diego. Contact him at 
Ian@IanAltman.com 
Twitter: @IanAltman

Jack Quarles is  
a speaker, consultant, 
and the author of How 
Smart Companies Save 
Money and Expensive 
Sentences. He has saved 
companies tens of 
millions of dollars over 
two decades in the field 
of expense management, 
and advises on RFPs, 
vendor selection, and 

outsourcing decisions. Jack is a founder of Xigo 
and Buying Excellence, and serves on the boards of 
Peacemaker Ministries and the Razoo Foundation. 
Jack received degrees from Yale University and 
Northwestern’s Kellogg School of Business. 
Jack@BuyingExcellence.com 
Twitter: @JackQuarlesJQ

Ë|xHSLJOAy858067zv&:-:$:*:;PROUD AVI-SPL PARTNER

Visit crestron.com/NVX

DM® NVX  
breaks through  
all sales barriers

©2018 Crestron Electronics, Inc.

   ☑ Use standard 1 Gb infrastructure

   ☑ 4K60 4:4:4 HDR video

   ☑ No latency

   ☑ Dante® and AES67

   ☑ Network security

   ☑ Web-based provisioning  
and management


